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Review and Commend on Customer Perceived Value
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Abstract: In this paper, by reviewing, combing the past two decades scholars’ study on the
concept, characteristics, dimensions, driving factors and result factors of customer perceived value,
the paper gives a systematic definition of Perceived value of five categories: the rational concept
of trade-offs/perceptual emotion concept, one- dimensional/ multi- dimensional Concept, and
process/outcome view, static view/dynamic concept, the middle Customer values/end-customer
value. It puts forward five characteristics of perceived value: subjectively, dynamic
multidimensional process and situation-dependent. It also divides the dimensions of the customer
perceived value into two dimensions, three dimensions, four dimension, multi-dimension and
integrated dimensions, as well as systematize driving factors and result factors. Finally, the paper
gives a review and commend on status quo of perceived value.

Key words: Perceived value; dimensions of perceived value; driving factors; result factors;
theoretical review
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1 BREE RIS

FE ARG TR B A E iR IR 2, bl 9B (Sheth, Newman&Gross, 1991)
MM (Kotler, 1991) B0 2 (. BRAMNE M. RS IE. 3545
W LA R AT S (Teoman&Duman, 2002) B, i ELAFF 5% 35 6T B2 8 460 A {1 14 2 SR A
[R5 € IR T AR AL A A 7T 75 224 tH T AR 200 R, AN SCHRIE T 20 4 1) SCHR [E 1A AR
RKMEAEHE H DA DY OG T 2 I A i 45 193 2K
1.1 BRI/ AR B
111 EHESUEIR

AT R A W 9 DA BRI 2 BT N, NGB 2 IS B KA IR AR BE R

T AT RS S5 AT, PSR B S IR S o B ASCAAET WA s AN AT B A (R 0 R R AN [
SRR 32K

D BEISHRE S BARA KGR : %0 SR L Porter (1985) MM, i@ xof 3¢
J7 BENNE 5 AP RS AR BOC R IR, R et TR A E IR, Ak “ ST
SR T SR 0 5 5 SRR T B A 2 () B ; Dy (1994) BRA A 2 011 2 25 O R 26 5
BRI RAZ 2 5 Anderson A Narus 2 (1994) U (8 12 75 M SE2 107
T RAR O S T4 I T AT AR IR 7025 s Anderson, Jain A Chintaguntel(1993)
UV g S R W % A g R T 3R AL P07 i 7 S A 15 314 — R B K 2835
HiAR . RS R FIZE AU Flint. Woodruff&Gardial © (1997) A byl (B 45—
A HARTAE PR, B AR 25 7€ (1) Fr A AR DR i AT L TR] RO T 5 R R S 35 A At AT T 61 i
(B R PEAS o

2) BAFIEES BFI R R Zeithaml (1988) CWA K& BN M & % T g
TGN 21 R R 455 LA SR i IR 55 th B AT LR ) BSAS AT ASUAEET S5 6F 77 it T 25 280 HH T R A
M. 7 IF Ham I Sk, R S A E e e 4 2K (D MMERE: (2 il
SEFRAE R S TP AT ATy 9% B AR ARE s (3D IMEL AT T-11 9% 3 BT A H A0 A 1y SR A 1)
ST (4D M REARG T3 2 AT H T 3R A5 (K154 - Monroe (1991) PORA g B S22 “ I
SR T B PRGN B TR EOR B, S AN T I S AS A T B AT TR AU
JEIRINF)TG (perceived benefits) S5IEANF] K (perceived sacrifice) Z AL, Hrr,
TGRS 2 55 A0 FH AR 8 7 A G I SEARREVE IR S5 Rr MR s AT 451 B W] RE IR R AR SCHRE
SRS AL A 5 W AT A A OC I AS, e SRS « SRAG A | 185, ek, 1T T4 TR,
YA LUK P AE (R R IOXUBS: o« Spreng. Dixon I O1shavsky (1993) Ak B2 S 2 ot
B WA (IR A5 55 R 2 P 6 B % B, T 127 S ) 4 LR ) 5 Ulaga&Chacour (2001) M2
P2 A B AR B A8 R R v 3 A 2R OB R S 5 2 R S 4 7 v o) LA 7 5 P 48 00 7 i 1)
G 5 R EAT ) 2 BEAU ;

3) BAIRESMRIEE: Gale (1994) MY BEAMN 2 “ AT & i R,
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HRFFUE T RS, HUREIME B2 PR . Wayne&Desarbo (2001) M k@ an i
S R SRR T g A T ST R 2 T R P
1.1.2 RMEEREW

SRR IO O 2 B AR Sl v, ASUCBOAEE IS, ify EL 2 30 Je 1 F
Z AR R SRR BBk bl AR, i LI SR BORO HE ALK A 3 B AR
(30 B AN T AL (RS o RRAT LRI 2 G R

Woods (1981 WSHig H 9 315 £ 7] I 2 AR R 11 195 45 FAO R 468 B ) AU BT o 72 2 < D vk 2
7 ity S PR A AR O I 25 R B, NATTECIE AR IR AR A B o — >4 iR
PRI R R Lo mp BT AR B (R SR, S0 (LA PR AR g St gl A 9 1 2 AV 2 IR P sk i)
{H;

Kolter (1991) PR, 128 T S FH (0 B4 0 902 20 by A SR Lo B S PRV Y 38, A
M AT BUZ B AR, B3 R ASH S B L, 2 I AL B I R B S

Holbrook (1996) MRy 2 At (2 Ak 2 — A T 5200 () KT DA RO PG n SR 56 4
FOL I i BT I (R D RE PR R s SO T, I FE 22 BALTH 2 #4720 h = SR Yk
3 ANGE T ARRE I B I RS P 7 o T A 1 B I PR 7 SR AT AR K S L
%

Gronroos (2000) FTRA G (B R 56 RAE RO ORI N SR B RS NZ 0 B % R IL
e %7 Bl H L R 5y 8 A SR AL o BT LA DG 2R Ve I v (10 ot 2 iGN (L B F i o B
BN N DA U A B A2 B A A BN 7 ity g% AR R RS Ffih, o5 bR
ANHABZEZE ) —Ff B PP LR
1.2 BYe/ZHN

Jai 7 % A AR AE TR 0 B A R B O (I e R R R 4R RE ), LB T R4S
(Hunt, 1995;Hamel, 1994) U8 U9 Zran gt R s — B . BEAHIICMIVEN, FLEREI U
v UL R AN Bl S B AT AL (K 5 2, Seth Newman 1 Gross (1991) BRA 7= it Sk i %
AT TORE, BIIDBEM . FE i B E RS S E; Burns (1993) PO i
WA DL R PR e B - A SERME . I M (E LS M, Babin
25 (1994) PR R S AR A, T2 e & AR, ]
LA FF S A2 R 52 Ak P2 R 7 11 S B I (K3E5K o Holbrook (1996) O H Kt i 5
P R =R B AMESAAE. ATRS S5 S L B8 53580, 0liver (1997)
PR TIREMEM SN E . SERE. BHR S s i o e Nl TER0E. 77
SRRl Sweeney&Soutar (2001) P Hy BB AL PUANLESE . 5 IEM . 4
SHE. BEMEN RS E .
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1.3 TE/4RU

Woodruff (1997) Pk A (Rt L B o e e i 8 R B T (A3 T el H
BRI PR 7 R 3 46 A 0 S22 LA 0 T 0 45 R e O R L 55 VAR o 45 T 5 ek
FMEA 3 MFIE: (1) BURME S 7 S FRISEIE (2D AU AL th B ) e s
WIS, TR B I R B BT ok s (3) XS BEIM 3 S PR AL IRAT R A B
W13 BT IR 5 AR 2 SIS, B A S5 R R TR P v
ADoK 5 SCORIA T W R T i ik 2 S A5 Bk s A i AR, T L
AL b A B RS2 420 173 PRORR 6 5 SR A1 i, R B2 o 0 A e £ 4/
FESVEN . Zed thaml (1988 ULy T2 A (012 30 B 5 16 TS 55 2k PR R Ak ik 1,
R S R RYEY . 7 SRR LSS R AT L
1.4 FFEW/3HER

2 Bk 9 32 2R B A 28 5 A PR 28 R S ARVEAR, R i R SRRV, 2 Al
FJG S — I 5 B AP, (2 Parasuramang Grewal (2000) PR ANt & — N ah &
W, QIR MESER: SRIROME . S H U E S h O ERE M (B SRAT U E L FR AT
XA R R B A R i T B R AR 2 5 AR BN AR B E AR AR A R AT S I T
PRI PR IR s AE IR 45 V8 2l 2 AT 7 ot e 55 T e R A5 R 28T 5 Dkl RS 8 7
AT T I B 55 28 B I TR R A R 2
1.5 HRBENER/ RE B HMEW

Anderson(1993) P2 v [ Wi % (B A AN A T 5 T 1R, AR RSN (. LZ T
b BN AR ) 3K J7 Al 23 B n] e 8 04 12 1 1R RN A%, X AR — 77 i A At ok I 22
Gy BOR L MRS FFE SR 28 P BT RGN o 3 HL BRI )R BN, X PR AR A 22
TE BOR L RSS L3 R0 an 850 22 77 THT o H Aty SR 3 2 M e 28 2 R 2l 2 1) A1 % R IR
LRI

FE] A G T IR B I 5 LA A AR M 2 BEPEACE WUR P E 2 e, v, 31K
(1999) PEI i 2 i (1 42 I 25 A0 AN T B — A7 - RSSO I R R T3R5 1)
RS FTATH  A I LR A, MRS 4. V=UIC, b Vv RE M U A C
I A o b 2 AU R LR P S 5 R B R (2003) PR (B RN 25 S,
MR B S LLRTRIE U R A b, SR 25 18 R ” A1 “ 23007 IOERD [, SRS
H5E e A EEINE=F (ORI B, MM, AR ED M (BRSNS, AN
FHHD .

2 RREnYr R
2.1 FH
TG 2 SR AN ) AR i %%, TR Zeitham] (1988) MR MR A0 A8 2 Ak E WRI /P
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0, T LSRR 008 0 P i B RS IO (R BB 7, ST ML« W W
Al 20 S P R I AR A B J R AE RN TS, (5t 1 LT,
P BRI UL RO

2.2 FHH

Vantrappen (1992) PPWALy, Joi %t — 7 il (0 301 S AL AN AN AR AN [ B 25 22 ) 4%
5 FFEANIRD, 1T L) 2 AN [ 1) B3 P ST AR 2 AN ), 0 I 5 A ) i 1) By Jk
KN ES AT . Slater&Narver (1994) PO ANV IR N, BEA T 55155 G138 D0 5 PR {8
LG T AR IS (A, AU S RBLIR, 10 FLE 75 2 T X — 1
bt 5 B T P A 8 AR A
2.3 ZHM

O 2 AN BT AN S — AN PR AEFOME 2, Seth. Newman&Gross (1991) MHA Ay 77 it Jhy i %4
GET HAE, BISHREM M. A R E RIS Sl Sweeney&Soutar (2001) P
PR EAREY AN WEE . ARSI E TR E A AR I E
2.4 LREHE

JE B IR SR AP A A2 T 9 A A P 7 R 5 0 R b ong R 5 ) A AR
Parasurman I Grewal (2000 PV iy 2 J o 4 A2 B 2 RS 5 r s A 7o i s 45 v LA
J e b LA TR 38 5k 25 2 bR 1 2R R A i, R B0R AN E 2 A DY SREUME. &85
YrE A U ARE R

2.5 TR

A S IS S 23 52 B I (R IR A S SR B e, 49 H AN (R PR A7 B P 1)
W7o Woodruff (1997) YAy % 4 (E AL I & s 15 B8 R B T CHIAS T el AT H
BRI BRI R S X8 10 S 2 AR A R 8 R P SR 1 i 55 PP

3 BAYHERI%ER

JOSR 25 TR (L PR DM B Ak PRI 98 AEAN R BT TR B g th 17 LRI AR PR 4 2, A1)
SEL I SEVERT ST, — SRR TEIR R, R T YRR g .
3.1 HERNE

Babin(1994) i i I S FH PRS2 ARk 2 M ER IR B F WML 3K . Gale (1994)
PRI o 2 A (L AT T S R R TR 7 IXRE IR S, 4R T — AR T8 AR
FE T T AR P AN B 0 B R v o o A L R A A B AT I S 1 i
P, A% A P A48 % S A ) B S RSAS FIA TR (1) AR o ARUBT RI % PR AN 4 52 1R 1) 73 X LA
A [0 S5 R 5 1) L S BRI A, S A AR mT R gt e R B P 2 A8 Y 20 AR ) SIS R
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3.2 ZHBNE

Park. Jaworski AMaclnnis (1986) PO $5 i S hA i S B4R 46 T =R AR5 hietEA
Z FACHERZE AAR PEFIZS . Holbrook (1997) BUGIm &M B 40 2500 = KYERE : ANEM
5 WNAENME. BT 5MmANT . EE S E. )5, Holbrookif— K HHIX
SORYE R BURANEL AN 5> AR O, A R YR SR BRI R3S SKmi
AN Woodruff (1997) PR R % A2 o AT 330t 56 R I = AN R GRALIK, 2359 7™
MEMEE . SREMHARE. Jillian&Geoffrey (2001) BAL N & A (5 Jo 15 AR
- LS MERDIRENE, AR E A il ISR AT (17 I el B PRSI D A s sl
A2 (AL S B AHE =) ™= S IR BE ) 3R A5 B2 T A AL I DO s D RePE AN e 2
CREDRS T BRI () ™ it 1 9k HEmT DL nm 1) dofe ;ORI A D AR B 3R A K D o
Aaker ( 2004) B3 )k R KA LA BLALAE ShREVERIZS . 5 BORIZE A [ T A FIRE . XLyl
7 VRN T SN R A AT, AT A A SR B L3 19 O B PEAL T ELAS [
WS AT M N B A B oA 2= e
3.3 MHEFENE

Burns (1993) POZE&BIRVEN IR, &M E S 0 7= Ml R (value in
use)  HHAMME (possession value) A {E (overall value) ; Parasuraman (2000)
OIR M A B ASTE, I rTHE— DA 5 M 3R . AL B AR L AP A R R e A7
fili; Sweeney (2001) PIJF%& Tt FHIWY o i PN (RN LR, A9 B4 B 4 AR i
TG T B3 TR RS I E R AL 2B S BT ERG A B 05 31 1) it J5T
X A SR B s AR ER L i T AR R B B JBOIR A s AR B R B Al R 2
FTHH A2 B, BT MATAANER B 3007 i B R A S0 58 R 92> « Mathwi ck

(2002) PGS T AN, BRI B0, BeEh2a NUERE, KEIIREE T A 3 T 10 Y 2 104k
R A4 25 BIRTENE . SRS B W O BT R IR 45 5B (B AAT
IFE— LR TV O A AN R R ) SE DR £ B SR I B AT T AN R, DA SAN [ ) 35 2R
T 75 2B AN [ 4 R i BAR ] F A . Weingand R4 B BB STUERT T, K %
FEX 73 A DA 0k, BREEACHI R S B A AE s T KB EANR TIUH I, 2 DA F 2
PO WA [ R 25 AN

3.4 BHEENE

Sheth. Newman Fil Gross( 1991) MDAy 242 H (KM, K2 A1 90 o
ANERE: THREMME. AR, W, NI REEEE . Kotler ( 1999) Pomi%
WG A IR ARE . N MR TERAG, SRR R DT TR I Ta] &
A RHEA S AT RA . 2 YE IR 2 B BIE EARIR, JFBOA SRS IR PRGN (1 m]
YRR L .
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3.5 SEHRNE

Ulage (2003) BTA A A A I Bk R72% 4 T M S WU B 0 (00 B, DRI, 4Rl T
AN EANME I A X, B CPV=A1X1+A2X2+A3X3+++++ANXN, 21, CPV KR & AN E, XN %
RSN R 9K )y PR 3R, BIVAEFE, AN A SR8y PRT 2 008 ot 20 e A (A R T o A R
AT LA LA AN [ 9K 3 DR 350 i Jo 2 A0 18 ARG Bk, iy HL L0 4t AN P ) PR T
MR Ay AR, RO F AN PR R T R A TR B

[] Py 6 T A2 000 B e 1 AT AR R VE RO, RIS (2008) PP HH I 2l 4 il
DHREM RN LRI 55 0 (] = AN PR R . TE IR 3% (2008) PO 78 (I 28 1)
B, BB A G5 RN E . BN (R R (B, 25 RPNV 2
JERIT 0 % SREE T B A ) 7 i AP I 55 T 6 A H 5 SROPRE 2 FR) O e R DPARY, AR PP AN R 2 1 2
AR O % R SR R 77 (10 o R 0% W A R SRR S8 (R0l 2 R VAT, A5 Rk (2 Y 2l e
190 245 0y ik A AR R SRR (R E (R O 4 AN VPAR . IBG™ (2008 FOM I 2 A 41 ol 4
N ZAYERE  BIDh e BN AR e
4 BRI ERIRS R R RS RREVFHR

] 71505 I JE 1 L 1K) S 50 A1 3% R 5 5 A T A ) 3 St e S SR L 10 R R 246 2 )
B, [l A e A Ay O SR AR A7 1 X 5 ] 35 gl A 2 SR AR 01 SR 5T ey i LA B ot
G {5 f % % ( Flint, 1997;  Lapierre, 2000;Ulaga&Chacour, 2001 ) ¥
[0 2\e 1 nyk&Christensen (1998) 2Lt A (2 SR Sh o B i Xk YL IS A (81 P45 22 e DR
7, JEIUE TR AN AR AR I R 3R o SV BB HESE AT AN, HR ZH0A A i
R T L R S5 B A (K SR EH N 38 (Parasuraman, 1997) ¥, i 23
B R R S R ANA T A S B BN AN A R A R A R

FESRANIN B AR R T, 27 TA DA A R o e I S e L R AT EL R IO R ) 52
mo, ( W : Boris,Damijan&Alekasndra, 2004 ;BradyandCronin, 2001;Cronin et
al, 2001;0h, 2000;Kashyap and Bojanic, 2000;Sweeney et al, 1999;Grewal et
al (1998) ;Cronin et al, 1997;Fornell, 1996;Dodds et al, 1991;Chang
andWildt, 1994; Zeithaml, 1988) W44 1 o ool i s S (i HLAT L& 16 S0 (95500
(41 Chang&Wildt, 1994) B9 iy L&A 2 R o AN LR 5 AN A LR ME X R,
Jerp, BN BUR S IEZPEAR G, B SRR G, T AR R BT A AR SRR R
T R AR % 351 (Desarbo. Jedidi F1 Sinha, 2001) P, Parasuraman (2000) i i
FRAN A A SRS R Z A A0 0 7 B s 95 it R ids, = ASREh, IR SS i b ™ b
J L A A% S e LA SE A 0 T A o A 2 R U IR 5 DAL 0T A A ) R TR
(Blackwell, 1999) B8, At th R 45 Al Mr - RE IR ~ 50, DA ¥ 2l e £ ek
SIS AR R N AF LR, T2 BTSN R A2 M o S, U (R 2 (1 P 0
SRR BN PEAE T, W SR DR 3R A A R B S TR I, S B A T A
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A FRAS) T ) B b S M B 2 S . PR (2002) BT i it 5 651 % S e A A1 P AL L 6 B gk
AT THET, B RO S 15 R S B A M BN . Lapierre (20000 “U7¢ B2B
WHEET, FPRINEER IT PP AGE . iR S TG AR = AN IRSSH0T ] i i 2 S A i (i
KB RIZEBEAT 1 234, AT (R R A PR 38 AN EL A5 7= i R IR 25 (1) 5 i DA R A P A4 ik
K2, KRBT,

KT IR AN E I A R K 3R, 27— S0A A o 2 e S8 i B eAT 8, (il Bolton
et al , 2003; Kashyap and Bojanic, 2000; Oh, 2000; Sweeney et al, 1999; Grisaffe
and Kumar, 1998; Cronin et al, 1997; Chang and Wildt, 1994; Bolton and Drew, 1991;
Dodds et al, 1991;Zeithaml, 1988) 8104147141 (SN SU ST EONIS3I O] - g oy ooz g0 S ik
WA AN B FH T I W 9% S RS T 0 0 7 0t R R D P P I S
{8, 4: Haemoon oh (1999) [,

5 &g

CAE (R SCRRIIE T S ARSI B IR E SO A B R 2R Bl iR 2
AN EE TR SR RS R OB T S SR BRI A Bk
G5 AN RE AP R I AT ISR A PEVP O o SRS (A A 23 B I 5 T H A A 2 kit
{72 AT YR vt K VO = O 1 T R A = 0= ol P 17 w7 < o e 4 20
RN 2 F RN T  BeR, 2E SURXBTR R  A DA TR
ORI TR, DRI I, 224 R s TP T 318 X P A= T AR PR 5 R R (KPP Al =, IR St
AP, MAHE P8 g BRI BARE DA 5VE, AR JRE T E A KB A 2 1
WU I A ST, B E AT DR AT, (H2 R T Y10 B B
ST ISR B AL A TE S s P F A, AEIZ0T T AT ST R A AE T TR A E S
BB IRR 5 SCUEERE I WA AN (2 — DB, (HRZ W0 H R PR RS A
BATWIIE, BAT GRS TR IR 3, o iR e MBI 2 diy o ST o AN i B A i Jo 3 Ry i R v, ot
FRANN AR A VR L I 5 RN AZE AN (4, AEIX 5 RIS H b 2D, e kAT ER R
TR B b A 5 b R DR B DL 1 5 S DA 5 R 1) W A2 i
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